
The Resolute Group at Morgan Stanley
has brought together a team of
experienced professionals to
help ensure our clients receive efficient,
professional and friendly financial
planning advice and servicing.We provide
comprehensive financial planning in the
context of a long-term working
relationship with you. Through
our experience we have learned it is
important that everyone is clear on what
to expect if we are to develop and
maintain a successful working
relationship – one where we can help you
achieve your financial and lifestyle goals.
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This material is intended only for clients and prospective clients of the Portfolio Management program. It has been
prepared solely for informational purposes only and is not an offer to buy or sell or asolicitation of any offer to buy or sell
any security or other financial instrument, or to participate in any trading strategy.

The individuals mentioned as the Portfolio Management Team are Financial Advisors with Morgan Stanley participating
in the Morgan Stanley Portfolio Management program. The Portfolio Management program is an investment advisory
program in which the client’s Financial Advisor invests the client’s assets on a discretionary basis in a range of
securities. The Portfolio Management program is described in the applicable Morgan Stanley ADV Part 2, available at
www.morganstanley.com/ADV or from your Financial Advisor.

Morgan Stanley Smith Barney LLC (“Morgan Stanley”), its affiliates and Morgan Stanley Financial Advisors or Private
Wealth Advisors do not provide tax or legal advice. Clients should consult their tax advisor formatters involving taxation
and tax planning and their attorney for legal matters.

Morgan Stanley Smith Barney LLC offers a wide array of brokerage and advisory services to its clients, each of which
may create a different type of relationship with different obligations to you. Please visit us
athttp://www.morganstanleyindividual.com or consult with your Financial Advisor to understand these differences.

Morgan Stanley Smith Barney LLC offers insurance products in conjunction with its licensed insurance agency affiliates.

Private Bankers are employees of Morgan Stanley Private Bank, National Association, Member FDIC.

The term “Family Office Resources” is being used as a term of art and not to imply that Morgan Stanley and/or its
employees are acting as a family office pursuant to Investment Advisers Act of 1940.

Asset Allocation does not assure a profit or protect against loss in declining financial markets.

Morgan Stanley Smith Barney LLC is a registered Broker/Dealer, Member SIPC, and not a bank. Where appropriate,
Morgan Stanley Smith Barney LLC has entered into arrangements with banks and other third parties to assist in offering
certain banking related products and services. Investment services are offered through Morgan Stanley Smith Barney
LLC.
Unless specifically disclosed in writing, investments and services offered through Morgan Stanley Smith Barney LLC are
not insured by the FDIC, are not deposits or other obligations of, or guaranteed by, a bank and involve investment risks,
including possible loss of principal amount invested.

The sole purpose of this material is to inform, and it in no way is intended to be an offer or solicitation to purchase or sell
any security, other investment or service, or to attract any funds or deposits.Investments mentioned may not be suitable
for all clients. Any product discussed herein may be purchased only after a client has carefully reviewed the offering
memorandum and executed the subscription documents. Morgan Stanley Wealth Management has not considered the
actual or desired investment objectives, goals, strategies, guidelines, or factual circumstances of any investor in any
fund(s). Before making any investment, each investor should carefully consider the risks associated with the investment,
as discussed in the applicable offering memorandum, and make a determination based upon their own particular
circumstances, that the investment is consistent with their investment objectives and risk tolerance.

Alternative investments often are speculative and include a high degree of risk. Investors could lose all or a substantial
amount of their investment. Alternative investments are suitable only for eligible, long-term investors who are willing to
forgo liquidity and put capital at risk for an indefinite period of time. They may be highly illiquid and can engage in
leverage and other speculative practices that may increase the volatility and risk of loss. Alternative Investments typically
have higher fees than traditional investments. Investors should carefully review and consider potential risks before
investing.

Past performance is no guarantee of future results. Actual results may vary. Diversification does not assure a profit or
protect against loss in a declining market.

Alternative investments involve complex tax structures, tax inefficient investing, and delays in distributing important tax
information. Individual funds have specific risks related to their investment programs that will vary from fund to fund.
Clients should consult their own tax and legal advisors as Morgan Stanley Wealth Management does not provide tax or
legal advice.

Interests in alternative investment products are offered pursuant to the terms of the applicable offering memorandum,
are distributed by Morgan Stanley Smith Barney LLC and certain of its affiliates, and (1)are not FDIC-insured, (2) are not
deposits or other obligations of Morgan Stanley or any of its affiliates, (3) are not guaranteed by Morgan Stanley and its
affiliates, and (4) involve investment risks, including possible loss of principal. Morgan Stanley Smith Barney LLC is a
registered broker-dealer, not a bank.

Actual results may vary and past performance is no guarantee of future results.
Morgan Stanley Smith Barney LLC. Member SIPC.
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Our affiliation with Morgan Stanley ensures we can offer
our clients financial planning advice and solutions
second to none.

With the global resources and scale of Morgan Stanley
our financial planning practice is able to deliver
exceptional client
service and at the same time allow us to have access to
the broad range of resources required to plan, implement
and monitor our comprehensive financial planning
approach.

Managing over $2 trillion in client assets , and
cybersecurity second to none, Morgan Stanley offers a
robust platform of
investment offerings: traditional, alternative, insurance,
and advisory. So whether our clients are faced with
concerns about business succession, charitable giving,
buying a home, saving for college, or managing stock
concentration risk; Morgan
Stanley has the resources we need to address the issue.

OUR AFFILIATION WITH
MORGAN STANLEY

You can expect that we will consistently
and responsibly perform all services
related to the provision, review and
ongoing monitoring of the financial
planning solutions we implement
on your behalf. Because your financial
situation is often complex, we work
directly with other professionals to
design and implement the strategies
that will help you to achieve your goals.

Strive to acquire and
maintain a thorough
understanding of your
financial goals.

We’ve learned through
experience that effective

communication and mutual
respect are essential to a

long-term working relationship.

OUR PROMISE 
TO YOU

01.
Update your current
financial information on
a regular basis.

02.

Carefully assess and
monitor your investment
risk & time-frame,
communicating often.

03.
Explain the implications of
all recommended
financial planning
strategies.

04.
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